Mr. Dhaval Gathani
41/103, Race course Park, Airport Road, Ring Road, Rajkot.
Email:  gathanidhaval@gmail.com        Cell No: 098254 82613


Objective:

Looking for an opportunity to create a qualitative position in this dynamic 


                             Corporate world by development and utilization of inherent and new skills.
Summary:

· To excel in the field of management and marketing.

· Progressive and almost above 18 years experienced with achievement in direct sales network, developing consumer relationship, target oriented and extra efforts to enhanced firm’s image

· Ability to manage multiple priorities and assignments and also ability to interact customer effectively
· Possess effective presentation, positive attitude.

· Enthusiasm bring in the team with group efforts and co-ordination

· Aggressive marketing person always ready to take challenges/responsibilities and believe in learning and personal as well as professional growth.

Professional experience:
NETRADEEP EYE HOSPITAL PVT. LTD.    –  HOSPITAL ADMINISTATOR / MARKETING MANAGER
NOVEMBER 2017 TO TILL DATE            www.netradeepeyehospital.com 

· Responsible to Draft and carry out Service agreement from Kind of Institutes and Industries for Hospital. 

· Responsible to execute the various activities planned as per the phase wise Marketing plans E.g. CMES, Workshops Camps, Patient Education Program, Life style management program Etc.
· Responsible to carry out Research activity related to marketing plan evolved. 
· Responsible to formulate brand plan and propose various Marketing strategies in accordance to corporate policy for Hospital brand.

· Responsible to take care of the publishing material of the hospital namely: Information booklet, leaflets, handbills, brochure and other related materials. These shall include the content, design, creativity and proof – reading etc. 

· Responsible to spread awareness about Hospital Eye bank in society. 

· Effective from April ’18 onwards, responsible to work as an Administrator at Saurashtra Laser Centre, Which is taken over by Netradeep Eye Hospital Pvt. Ltd. 
· Empaneled Government health scheme and responsible to satisfy all health scheme patient at our all hospital branches.

VIILBERY HEALTHCARE          – REGIONAL SALES MANAGER.
MARCH 2015 TO MARCH 2017            www.viilbery.com 
· Responsible to carry out marketing and sale of PHARMA products in Saurashtra kutchh & North Gujarat territory. And given induction to new candidates.

· Responsible to monitoring business environment including business meet, Doctors activity analysis, Csa management, Exploring new territories, Help to exploring new products, Retail analysis, and Sales promotional activities.
· Responsible for promotional and event management activities & Customer relationship management in entire territories. 
EMENOX HEALTHCARE           – Sr. REGIONAL MANAGER.
(A div. OF MARION BIOTECH PVT. LTD.)

MAY 2014  TO MARCH 15                    www.emenoxhealthcare.com 
· Responsible to carry out marketing and sale of CNS products in Rajkot & Ahmedabad HQs. And given induction to new candidates.

· Responsible to monitoring business environment including business meet, Doctors activity analysis, Csa management, Exploring new territories, Help to exploring new products, Retail analysis, and Sales promotional activities.
· Responsible for promotional and event management activities & Customer relationship management in entire territories. 
MOLEKULE {I}. PVT. LTD.       – Sr. REGIONAL BRAND MANAGER.
July 2006  TO  MAY 2014                           www.molekulegmbh.com
· Responsible to carry out marketing and sales activities in Gujarat territory, and given induction to new candidates.
· Responsible for monitoring business environment including competitors product and activity analysis, channel partner management, exploring new territories, exploring new products, Customer relationship management, retail analysis and sales promotional Activities.
· In new launching company done sales volume of 2 lac. in just 9 months after launching , with new product range  
· In separate CNS DIVISION given the double secondary sales growth in just 5 months.
· Developed and generated new and upscale customers and expanded existing customer base.

· Responsible for promotional and Event management activities in entire territory.
· Awarded “over all best detailer” in first skill development programmed Lonavala after joining. 
· Awarded as a BEST OF THE BEST performer in all India in 2008, and rewarded with the trophy, certificate and cheque of rs.11000.
· Effective from 1st April 08’ I got the First promotion as a THERAPY SPECIALIST {MANAGER} and responsible to look Half of the Gujarat.
· Effective from 1st June 09’ I got the second promotion as a REGIONAL BRAND MANAGER….
· Effective from 1St December 11’ I got the elevation as a Sr. REGIONAL BRAND MANAGER and responsible for entire Gujarat territory …..
CIPLA LTD. (Protec Neurosciences Division) – Marketing Executive 

November – 2003 To July 2006               www.cipla.com
· Responsible to carry out marketing and sales activities in Saurashtra territory. 
· Responsible for monitoring business environment including competitors product and activity analysis, channel partner management, exploring new territories, Customer relationship management, retail analysis and sales promotional Activities.
· Increase sales volume by 2 times and achieved 100% sales target on monthly and quarterly basis.

· Developed and generated new and upscale customers and expanded existing customer base..

· Responsible for promotional and Event management activities in entire territory.

· Awarded “over all best performer “in all India Neuro sciences division executives in central training program Bombay.
ICICI BANK LTD – Marketing Executive
June 2002 to October 2003.



www.icicibank.com
· Responsible to carry out sales activities in Rajkot territory….

· Responsible to carry out liabilities sales activities including saving A\c, Business A\c., FDs, Recurrent deposits, and Trust A\c…

· Responsible for customer relationship management including development, retention of high end customers.
· Responsible to carry out promotional campaigns.

· Responsible to collect competitors, activities analysis.

· Awarded as a “Highest collector of business account in a day with a highest amount”

Educational Qualification:
· Post graduate in Hospital Management with Distinction in 2018-2019 from Saurashtra University. (Project done on Modern ICU setup in Multispecialty hospital)
· Full time bachelor of commerce from Shree Yogjji Maharaj’s Institute – Advance account 2002-2003 Rajkot. (Affiliated to Saurashtra University).
Other Essential Information:

· Birth Date

:             2nd Nov, 1981

· Marital Status

:
Married

· Computer Proficiency
:
Computer literate and knowledge of internet,

                                                                                                                                                                             Yours faithfully,
                                                                                                                                                                                  (Dhaval M. Gathani)                 
